“Im Ehe it af
winter, | finally
learned that thers
was inme an
Invimcibile
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AR seniors and care-
& givers anticipate

smaller spaces and break-
ing up housckeeping. the
need to distribute their
possessions fairly among
heirs and friends, as well
as oftering the items for
sale requires that a price
be set on each picce.

This tedious and often
emotional task requires
e, space and physical
strength. It may seem
lempling to use 8 previ-
ous appraisal report and
simply raise the value
equally on every item.
Using an appraisal writ-
ten for insurance replace-
ment based on a market
over seven vears old will
contain invalid pricing
for current liquidation, It
may even offend buvers
and prevent owners from
profiting on many items,

And we all know the post
war Amencan consumer
began accumulating with-
out restraint until homes
overflowed in the 19907,
Since then we have heen
maoving into the less-is-
more mode of decoraion
Americans borm in the
1920°s and 30°s experi-
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Antique Appraising

enced scarcity then abun-
dance. But they never for-
gol scarcity. and faithlully
savied everything for the
next depression. Mow their
estates are Mooding the
secondary market with
massive amounts of beau-
tiful decorative iterms and
ACCCSRONICS.

This glat of merchandise
has significantly lowered
the value on furni-
ture, glassware, and
sets of dishes. linens
and books made
after World War 11
Stvles and sies
have changed in the
last 50 vears. Home
decorations today are
restrained with open space
often the main feature.
The yvoung homeowners'
decorating style provides
fewer buvers for all that is
offered from downsizing
and liguidating personal
property. A buvers market
has resulved from these
conditions.

There is good news.
though if vou have the
current “in” objects, Fumi-
e made in America
before [R50 sells guickly
and at a strong value.

Potlery made in the USA s
increasing in value fast
enough to make buying and
selling fun again. This in-
cludes the everyday florist
pottery of the 1950°s, "60°s,
ardd “Ts, As | walk
through a home to value
EVERYTHING, the disap-
pointment of a low value on
a 1'940°s Victorian parlor
set for just a few hundred
can b offset by a
1950°s black and
pink vase for $65,
And dishehief s
evident when |
spol something
like aJackie Aen-
nedy Head Pase (used by
florists) worth over S600!
Family members often dis-
agree on the value of house-
hold goadds. This can bring
more friction (o an already
tense and emotional family
chore of sorting and selling.

Knowledge is the kev to
proper and profitable ligui-
dation of antiques and per-
sonal property. You can
conduct vour own research
to determine value by
searching the intemet.
current price guides. and
collectors” magazines. Or
compare vour items 1o those
offered in antique malls.




Antique Appraising (ontinued)

Certainly all these
options take time, a
COMPLULET, OF & car.

If vou choose to have a
currcnt appraisal of esiate
items prepared. hire a
professional appraiser as
defined by the Intermal
Revenwe Service: A
qualified appraiser is an
ndividual who declares
on the appraisal summary
that he or she:

e Holds himself or her-
s¢lf out to the public as
an APPraiser of per-
forms appraisals on a
regular bhasis

o Is qualified 1o make
appraisals of the type of
property being valued
because of his or her
gualifications described
in the appraisal

Ihe IRS criteria turther
shale:

# Membership in profes-
sional appraisal or
dealer organizations
docs not automatically
establish the appraiser's
competency. MNor does
the lack of certificates,
memberships, ete..
automatically disprove
the competeney of the
appraiser,

A written appraisal
should state the date of

the report, the purpose of
the appraisal and the
market used to collect
comparable valucs. The
appraiser’s fee should be
based upon their time.
rather than the value of the
iems. The appraiser
should NOT becomae
involved n
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to sell and the buyers are
seizing the opportunity to
swoop in on a deal.

The Tair market value
(FMV) is defined by the IRS
as “the price a willing,
knowledgeable buver would
pay a willing, knowledge-
able seller when neither has

buying or sell-
ing the items
as this would
be a conflict
of interest. A
professional -
appraiscr can advise you
of potential markets and
selling considerations.

The three values wsed by
appraisers are replace-
ment value, estate value
and fair market value.
Art and antiques appraised
for homeowners insurance
are valued o be replaced
in a secondary market
such as a high end antique
shop. a gallery. or even an
international market on
the internet. This replace-
ment value is higher than
the price you could expect
from a quick sale or estate
liquidation.

Estate value is often
called the “dump’” value.
[his low value 35 the thrill
for buvers at estate sales,
vard sales, and estate lig-
uidations. The sellers need

The three values used
by appraisers are
replacement value,
estate value and fair
marker value,

to buy or sell.”
This value is
accepted by the
IRS as a deduc-
LON On your
income taxes, if
you itemize,
when making a donation to
a non-profit organization,
Conwie Suwe Irvenporr Reos
been helping peopie assess
the value of their antigues
arnd personal property since
FO77 I acldition ro her
wark a15 an educabior, semis
war feader amd esiaie sale
consultant, she performs
appraived repors for inskr-
LY CORPARNICS, NS aind
musenms. Sie has cooched
hundreds of clients through
the preparation and execi-
tion of estare Hguidarion.

Address:
Fiitd flay 31H
Canrporrrromeer, 1N, 27048

Phone: ¢l 3 a72. Joq2?
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